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· Summary of the current state of supply and demand for sales job
The present times' sales job has been affected by the harsh pandemic effects. Most people conducting sales jobs cannot move from place to place due to fear of contracting COVID-19. The demand for goods and services is high amongst people to ensure the safety of basic needs at their reach. The demand for goods is high while the supply is less, which seems to affect the performance of businesses. COVID-19 guidelines have restricted the number of employees and moved to different countries, which has led to less supply of goods. 
· Perspectives people have about sales but are not accurate.
People have many perspectives regarding the sales of the products that companies offer. First, most salespeople believe people and not the deal is the most important. It is not a fact because salespeople need to organize the deal and brand of the company appropriately. Making the deal significant ensures would serve people with the right product. Secondly, building trust with salespeople more than consumers is not accurate. Trust in consumers’ needs to be strengthened to increase opportunities for business performance. Trusting consumers should be high to increase the demand for goods and services. 
· Skills, knowledge, and abilities the current sales positions require
Salespeople in the current times require having positive skills, knowledge, and abilities to improve sales volume. The skills and ability of charisma, strong communication skills, and organizational skills need to be acquired by all the salespeople. Strong communication skills would provide an opportunity to inform consumers of the amount and price of goods offered. These skills ensure a strong relationship between sales associates and customers to be built.  Organizational skills would promote brand awareness to customers targeted by the companies. Thus, increased sales volume would be achieved by the positive qualities of sales assistants. 
· Why companies are hiring more salespeople right now
[bookmark: _GoBack]Salespeople are helpful for big clients because they ensure goods and services offered are sold to most consumers. Big companies serve many consumers from different parts of the world. Thus, it is easier for big companies to reach their clients via salespeople. Also, salespeople are beneficial for increasing revenue and growth. Hiring salespeople would make it efficient to reach consumers to make organizational benefits achievable. A strong talent within the company is possible to be created to enhance consumer loyalty. Hiring salespeople make companies receive everyday tasks in reaching consumers.

