Follow these directions - 
· [bookmark: _GoBack]Submit script before presentation
· We will use same pairs as last time (shuffle order)
· Duration – 5 minutes (Penalty for going over)
· Requirements (Seller to lead discussion)
· Introduction
· Build rapport – Keep it brief but effective
· Transition
· SPIN questions – At least one of each type but more is fine
· 5 feature & benefit statements on paper (2 in Role Play) -Should be linked to problem(s))
· 5 objections on paper (In the role play – 2 prepared - Initiated by buyer, 1 wildcard provided by me)
· 4 trial closes and 2 final close (in the role play 2 trial closes, 1 final close)
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