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Credibility in Speech
The ability to persuade is very decisive in the language world. On daily basis, one requires convincing people towards different aims of narration and speaking so as the other people may consider one's ideas and suggestions. If the art of persuasion is mastered, one wins the support of other people and unifies them. In order to convince people, one needs to be credible in his/her speech (Schmitt, and Arthur 2017).
To demonstrate credibility in a speech I will establish heir of authority and try to prove to the audience that I have the original idea or experience of what I am saying since people are receptive to those whom they see as an authority figure. I will do this by first telling the audience my name so as to win the perceived credibility. Secondly, I will explain to them why my name and the title of the speech or narration is important to them so as to win their instant credibility since people are always attracted to “what is in it for me” and so as to avoid being wrapped up in my own content for not meeting the needs of the audience (Schmitt, and Arthur 2017).
Thirdly, I will establish my qualifications. The audience is eager to know who am I before even telling them anything (Schmitt, and Arthur 2017). For example, if I am a Doctor my audience needs to know in which field, for how long and many others, on the other hand, if one does not hold a degree in a certain field or other qualification the listeners are eager to know the reasons as to why he/she is concerned with the field. For example, being hobby or talent. This bona fides are authentic and the significant additions to my concern for my audience.
I will try to be live in the world of my audience. I will do this by trusting and liking them since at some point I would like to change their feelings and beliefs. After introducing the topic I will ensure that the content flows freely throughout. I will try to involve my listeners in my speech by relating their experiences with what I say. I will keep on reminding them that I am aware they are present by asking them rhetoric questions like "I know you are there," "can't you", "do these statements make any sense?" (Schmitt, and Arthur 2017).
Since I recall my task as to influence and engage my audience but not to give content, I will try to demonstrate. I will try to carefully listen to them so that I do not speak too much. This is so because people like real-world stories, illustrations, and examples. I will as much as I can use actions alongside words and use every opportunity to show my audience that I was more than willing to speak to them. In addition, I will try to be an embodiment of my speech so that what I say may align with my values characters and knowledge. Lastly, I will show competence with high integrity levels. This makes the audience to be attracted by my speech and they will always want me to speak again and again. 
In conclusion, persuasive communication depends on the discussed factors and once they are used, they show some aspect of credibility in one’s speech and also makes the audience eager in listening to the same speaker over and over again without getting bored.
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