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	We use communication to express what we feel and what we think. Therefore, having good communication skills is important. This is because by having good communication skills, one is able to express himself in clear and straight forward way. Lack of good communication skills might result in confusion and misunderstanding of what is being expressed. The text provided does discuss the concept of equivocation. Gindis, 2016, describes equivocation as to the use of ambiguous language to not tell the exact truth. This paper aims to summarize and to discuss the concept of equivocation in regard to the text.
	The text states that we use equivocation when we are faced with situations where it is difficult to disclose blatant-truths about a person or something. A good example is when a person asks you an opinion about an ugly piece of art. It will be difficult to openly say that the text is ugly. Instead, most people will use equivocation in order to seem polite. According to research done, 6 percent of people opt to tell lies, 4 percent opt to tell hurtful truths, and the other 90 percent opt to make use of equivocation. This is because equivocations tell half-truths. Telling half-truths on dilemma responses is important because it allows individuals to preserve an image of honesty, trustworthiness, reliability, and friendliness for themselves. 
	There is an instance that occurred in my life where I was forced to use equivocation. My friend had bought an expensive suit for graduation. The truth is that the colors of the suite were too shiny. The suit was not made for such an event. It was made for celebrity events. He asked me to give my opinion about the suite. I responded by saying that the suite was actually very stunning and outstanding. According to how I observed, my friend received the compliment in a warm heart. On my side, I felt that I gave a necessary compliment. This is because it was true that the suit was stunning and outstanding. 
  There are a number of lessons that be learned from using equivocation. First, the use of equivocation brings a sense of politeness. This is in regard to dilemma situations. The use of equivocation makes the recipient feel valued and appreciated. Otherwise, if a person tells truths or lies in dilemma situations, the recipient might feel hurt and devalued. Secondly, another lesson learned is that the use of equivocations helps to maintain relationships and friendships. This is because equivocal statements appear to be friendly than blatant truths and lies.  Equivocation nullifies offending recipients. Thirdly, the other lesson learned is that the use of equivocation helps to reduce the error of perception. In a dilemma case, when a person responds using blatant truths or lies, varying perceptions can arise. May a person can be thought of as unfriendly, unappreciative, and unsupportive, where for example, they openly complement an ugly piece of art as blatantly ugly. Lastly, the other lesson learned is that the use of equivocation helps to preserve the image of speakers as honest and reliable people.
	In conclusion, from the lesson learned, it is evident that my future behavior is somehow going to change in a significant way. The use of equivocation is one way of being euphemistic. Thus, I expect to be more polite when faced with a dilemma situation. More so, I expect to be keener in analyzing dilemma situations so as not to give conflicting information. This because if a person is not careful, he/she might end up either giving blatantly false or truth idea, which in return may end up creating an atmosphere of uneasiness to a friend or an audience. I think that people should be sensitized about the importance of using equivocation.  
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