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SEE 3010 - Ticketing Sales and Operations 
Graded Element #3 - Group Sales Promotion
[bookmark: _GoBack]ROLE: You are a young professional working in the sales department of Dunkin’ Donuts Center. You have been assigned to the marketing team handling the Harlem Globetrotters event that is coming to the arena October 15-18, 2020.  Your task is to create three group sales promotions for the event.
TASK:
1. Create three group categories with a price discount for each price point. Group promotions require a minimum ticket buy (could be15, 20, 25+) for a discount (Ex. School, Scout, Corporate, Church, Sports Association, Family and Friends etc.). Create at least three separate pricing options for each group type. Example: Boy Scout Night 15+ Save $4 per ticket

2. Create a promotion for each category identified above (Ex. Scout Night, School Day, Youth BB Day) that will generate interest within that category and help drive ticket sales. Example: Youth Basketball Night – Clinic before the game with the Trotters

3. Create a power point slide for each promotion (3) so you can present your ideas to the event marketing team (the professor) for feedback and approval.

SCHEDULE:
Thursday, October 15
7:00 PM
Friday, October 16
7:00 PM
Saturday, October 17
3:00 PM, 7:00 PM
Sunday, October 18
3:00 PM, 7:00 PM

PRICE POINTS:
VIP Floor Seating - $100.00 
Lower Section Center Seating - $80.00
Lower Side & End Seating - $55.00
Upper Bowl Side & Corner Seating - $25.00
Upper Bowl End Seating - $15.00
    
•	Please be creative in presenting your ideas 
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