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Introduction
There has been identified an investment opportunity in the hotel industry to open in the post COVID 19 era. Data was collected and it was analysed with the intent of understanding the viability of the project. The evaluation has been completed using the most common and objective methods, the NPV and the IRR. The evaluation has also been advanced by the determination of the payback period and sensitivity analysis of the proposed investment
Background of the Project
Following the COVID 19 pandemic, a lot of concern has arose in terms of hygiene and proper coordinated services in the world. Food and Hotel industry being one of the common essential service industries will be one of the most promising economic ventures to invest in with the big market share being expected to be grabbed by any Restaurant that will embrace social distancing, quality food, fair price and relatively in a friendly environment. The current projected project has put all this factors into consideration and with a proper implementation scheme; the restaurant shall be a great deal to invest in. 
Key Financial Information
The proposed hotel shows a great potential for success. As measured by the net present value, the internal rate of return and the payback period, the hotel has proven a good investment to venture in. From the information gathered on monthly expenses and revenue and the initial investment in the project, the net present value is to the tune of $1,454,389. The high NPV has been facilitated partly by appreciation of the land which is in a prime area and the lower costs of operation which will enable us make profits all through hence positive NPVs.
Measuring the project using the payback period, it has been established that the investment will pay off the initial outlay in 1.5 years. This is a very good payback period as the business conditions within 1.5 years will not have changed and it is easy to project the situation within that time easily. The project has also been evaluated using the internal rate of return. It has been established that the internal rate of return is 72%. Comparing the IRR to the cost of our financing which stands at 4.8%, the cost is well covered and therefore there are little chances that it will strain us to pay the costs of financing the project. With availability of up to 90% debt financing, we will experience very little capital requirement as so we will not be strained.
Sensitivity analysis for the company has identified key issues which we need to be aware of. The project seems very sensitive to the revenue generation more than the other factors. Change in income by 10% has been seen to cause a change in the NPV of the proposed hotel investment by 21%. We may therefore have to establish the worst case scenario revenue for the hotel and establish the NPV as it is very sensitive to revenue amounts. It however, presents a great opportunity to cause a better NPV by maximising on the revenues. Though still sensitive to costs, the sensitivity is very little and less proportionate. The NPV changes by 3%, 5% and only 1% for a 10% change in supplies, labour and utilities. Being less sensitive, it may be very hard to cause an improvement in the NPV and hence our wealth by optimising on the three costs. The overall position is that, the hotel investment is a viable idea and it should be an immediate investment.
Conclusion
Assuming the current focused operation, the project seems to be a viable investment as it passes all the tests for investment with a very promising internal rate of return of approximately 72% and a positive NPV of $1,454,389 as compared to the current cost of capital of 4.8%, this will give maximum wealth to the shareholders. Therefore, the project should be given a trial and depending with the initial market response the business should adopt a number of penetration strategies using the adjustment of the less sensitive variables of cash flows.
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