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				Introduction
Islamic finance sector mostly the Islamic banking has really grown with time in Indonesia as well as in the world. This development is aligned to the increase in people’s confidence in Islamic banks. These banks now have the ability to provide the clients with a wide range is religiosity as well as financial advantages. As a business entity of Islam, Islamic banks have to attain the vision of Al Falah. The vision can be in the programs as well as firm processes if Islamic banks to be advantageous with the religious attainment, monetary and social. 
Thus in conducting its activities, the Islamic banks conduct a number of business operations to meet the requirements of its clients. Operations of Islamic banks together with conducting the intermediary role, social function as well as the function of investment, Islamic banks as well offer services in payment traffic is basically referred to as fee based income products. Product growth that is based on sharia contract of financing. Basically, the main contract is a product growth contract financing such as tijarah mudharabah, musharaka, murabaha, salam, istisna as well as ijara. The implementation of sharia contract involving the establishment of financial items is that which makes the difference between Islamic banks financing items and the conventional banks.    
In this research we shall major on murabahah financing practice in the Islamic banks. Murabaha is as well-known as cost plus financing, it is an Islamic financing structure where the seller and the buyer gives in to the cost as well as the mark up of an asset. Basically, it is a contract of sale that the seller tends to declare his expense as well as profit. This has been seen as a method of financing by several Islamic banks. It majorly incorporates a request by the client to the bank to buy a given product for him. The bank then does this for a given profit due to the cost that are met in advance.  Some individuals tend to question the legality of the financing approach due to its similarity to riba with interest. Murabaha is mostly used by the clients from Islamic bank. The results from this study will be used to give a generalized view of the financing structure.
Research Methodology
This paper majors on reviewing murabaha contract in Islamic banks. We shall base our studies that have been conducted by other researchers. The review majors on being transparent about the operations associated with the murabaha. We shall as compare this financing structure with other conventional banks. 
				Discussion
Murabaha Structure and Type
	The murabaha contract is an effectively sale based contract between two contracting individuals to get a given asset apart from monetary assets for instance debt as well as the expense and the markup have to be shared with the buyer in the selling price. The IFIs are as expected to take up the risk in the trade through being responsible for the murabaha assets before their sale as well as the delivery to clients. There are two main types of murabaha arrangements: the murabaha in which the Islamic financial institution gets an identified asset for the client that agrees to purchase from the IFIs at a given price together with the mark up. However, at times the orderer has the choice of purchasing the item or even opting out without buying when the buyer gives it to him (Rosman, et al., 2016). Some shari’s scholars have enabled the promise associated with murabaha to the purchase ordered to be binding on the purchaser ordered. Majorly a binding promise majors on the practical elements in the roles of the Islamic banks. The IFI then tend to implement the murabaha contract to improve the sale and purchase of the given property with the orderer. 
	In case the purchaser agrees to the requests of the instructing orderer, then the contract of sale can be identified as the object of sales gets in the instructed purchaser’s items. The sale from a Shari’s standpoint is perceived to the the attainment of the binding mutual agreement between two parties. In case the buyer provided the object to the orderer, the latter tends to accept it in regard to binding mutual promise.  In contrast with the non-binding promise, the purchaser orderer orders the buyer to buy an item and gives a promise that when the object is bought, the order will buy it from him a given prices involving an agreed mark up. In case the purchaser accepts the request he begins by procuring the item through paying its price to the vendor and having it in his possession (Investment & Finance, 2013). 
Payment in the Murabaha Transaction
	   Based on the cost of murabaha transaction, Usmani (2015), asserts that is enabled to add the charge when the agreed cost is late or intentionally delayed to be incurred as some other scholars that even though the extra charges are added it should be given out as charity. Islam allows the credit sale as being used in murabaha transaction. It is okay to conclude that the method of payment is an integral part of the murabaha transaction. This transaction enables the purchaser of a given item to make payment on deferment that is known as baimujjal. However the important perceptive on the transaction id murabaha is that financer of a given item may have possession of the product prior to selling ot the buyer. Nonetheless, various opinions tend to be expresses among the promoters of the Islamic finance based on the extra charge in case the deferred payment is late.
	However, it can be concluded that the increased cost on actual price of the product can be perceived to be the interest. Nonetheless, it is concluded that the income added on the actual price of an item isn’t perceived to be the interests since it is a fixed amount and it doesn’t intermittently rise in case the client does not obey the payment guideline. Similarly, it can be concluded that the Islam is associated with the standard sale of a given item this an item purchased with a price and sold at a maximized price (Parker, 2010). This tends to allow us to place murabaha to be a profit making process and also a method of deferred cost of a given item which is bought by the Islamic banks for the clients. 
	One can oppose the fact that the client’s desire to purchase from murabaha bank shows that the client is willing to incur cost of paying part of the finances and indebted with the murabaha bank. Due to this fact, the mubaraha bank is prepared to be owed by the client therefore Islam has the perspective that the added cost on the actual price of the item as the cost of the services given (Siddiqui, 2004). This can be seen as the interest which is not the cases since interest is based on a predetermined amount as a return for using the income. With murabaha there is a specific amount of money which should be added on the amount of money used for a buying a given item. This is because if a client tends to be delinquent on making the payment as agreed on, there will be no rise on the payment of interest. This is the main difference between the former bank loan and the murabaha contract. 
	Majority of the Islamic backs, Islamic investment funds and the Islamic bonds tend to makes use of the murabaha so as to finance the buying of various items based on the clients’ needs. The main role of the murabaha is to aid in the buying of the given item based on the client’s needs without putting on interest in deferred payment (Usmani, 2015). The purchaser that is under the murabaha transaction shouldn’t be penalized for being late for making his or her payment since id can result to usuary, however the prices shouldn’t be maximized in case the buyer tends to default the payment of the agreed price. The Islamic financial firms are trying to find solution to the delay in payment of the murabaha transaction. Nevertheless, it is essential to note that murabaha is a contractual provision which makes it essential to write it down so as to identify the conditions that can be applied in case of deferred payment by the client. 
Classical and modern Concept of Murabaha Transaction
	Murabaha is an Arabic extraction that majors on profit while the word is used in Shari’ah when referring to contractual sale of a given item when they is an effective agreement between the purchaser and the seller. In the modern time it is used in the Islamic banks since it is referred to as the Shari’ah complaint.  This is because it enables the financing of an item on the request of a client in which the client is allowed to make deferred payment.  It tends to be explicit in that the extra costs that is added in the former buying time is allowed, however the failure to make the payment as agreed by the buyer is considered to be a taboo (Usmani, 2015).
	Additionally, the prophetic narration as well enables the transaction of   credit sales such as murabaha.  Murabaha is used a major method by the Islamic banks globally majorly in the financing projects as well as the desires of their clients. It is essential to note that a number of Islamic banks made use of 80% to 90% of the financial activities on murabaha. Murabaha as a financial methods provide a chance to the clients of Islamic banks in which finance is given for purchasing items for clients and later seeing the required goods to the clients, though the payments are made on deferment by the clients. Therefore in the modern transaction murabaha is referred to as the default form of Islamic finance. 
	Murabaha transactions by the Islamic banks doesn’t charge interest as other banks tend to charge interest on the loans. However in the case of murabaha transaction, there is an understanding between the buyer and the lender based on the items to be bought and also the expenses on such items. Thus islam tend to allow the creation of profit on the sale of items may through instant as well as differed payments. 
Benefits of Islamic Banking
	Based on the study conducted by Farooq and Ahmed (2015), the Islamic resurgence during the twentieth century had a proportion that no person could assume. Whether one majored on a potential clash of civilizations or majored on interfaith conversations would aid in ushering in a happy age of coexistence in the global market. Islam was the main element in the world scene. The Islamic financial movements was one of the most unique features of the twentieth century.  Its establishment occurred when the Muslim nations came out from colonial rule. This contributed much in speaking a lot about its place in the Muslim psyche. It acts as an expression their distinct identity as any the element of independence. However, it has a difference that no other element shares with it. Murabaha was a moral technique sued to mundane the operations which was essential for the prophet’s mission.  Any person that considers Islamic to be serious cannot assume the moral approach to money, banking as well as finance represented by the new phenomenon. This contributes in making each Muslim a member of this venture. 
	Murabaha acts like a way of returning to ethics as well as morality.  Disillusionment with an amoral technique to economics and exasperation at the increase of secular materialistic hegemonic policies of politicians has developed a new environment. The financial structure is mainly based on divine guidance. Hart & Childs (2011) asserts that the prophetic ideas aid in making it very easy. In a place that was filled with skepticism and uncertainties the murabaha financial structures devoted itself on a sacred text. The text is a supra-human which initiates an attraction. Thus, these issues faced when drawing guidance from a text that was identified in the seventh century for live in the twenty-first century, it couldn’t be seen promoting the desires of one group of individuals in order to fulfill the desires of others. The global form of the teachings of the Islam is essential for money aspects.        
	Islamic finance has the ability to forge a closer connection between the real economic activities which develops value as well as financial operations which facilitates it. Murabaha tends to prevent the creation of new risks to profit others. The Islamic finance is worldwide as well as cosmopolitan. It is mainly based on a text which can be accessed by all forms of prophetic precedents that can be easily accessed. Islamic finance tends to be open to any form of innovation which are aligned to its fundamentals. It is not a closed system. It does not have any form of regional, ethnic or class affiliations. 
	According to Gondogdu (2014), the private initiative is the main source of strengths for the Islamic finance. When an element for effective exercise of property rights as well as use of economic enterprise was developed, people tend to be free to make plan their businesses the way they wanted. When one had the need for making clarification of any text or was in a context where there was no information provided for guidance one has the liberty to visit the prophet that would give relevant explanations. The individual that took part in financial operations followed the decision that they chose as required by their conscience and their events, if only they functioned in the aspect outlined by the texts they had major flexibility in their activities (Visser, 2013). In addition since Muslims might not charge interest though can make a profit, the main trade deal, the murabaha tends to be a cost plus transaction where the seller supplied goods to then the purchaser at a cost that involves his disclosed price in addition to disclosed profit. When agreeing to the goods, the purchaser has no objection to the selling price and tends to be familiar with the profits being made. In case the purchaser is need of time to pay then this is provided mainly in return to an increase in price including a higher profit. This is among the techniques which the time value of money can be covered with the Islam with no charging interest. 
Drawback of Murabaha
	Islamic backing is a developing sector which tends to attract a number of issues. First with murabaha, the convenience investment models are not convenient. The profits in these models tends to be disburses at a given ratio. This is makes it hard for it be effective as expected. It does not have involve committed as well as faithful entrepreneurs (Maulin, 2018). Majority of the financial institution fear that because of the dishonest as well as corrupt conventional banking systems, the entrepreneurs do not have the ability to trust the developing Islamic backs with their incomes. In addition there are no professionals that can develop innovative items which have the ability to compete with the items of conventional banking. This is because of the reason that there are a number of academic courses which cover all the elements involving Islamic banking.
	In addition, the Islamic financial structure does not have enough liquidity instruments. These are the instruments that used for managing the issues of liquidity shortages as well as excess. Some of the most essential liquidity appliances are treasury bills as well as other market securities. However majority of the Islamic banks do not have the liquidity instruments.  This leads to non-compatibility of Islamic banks with the central banks given that they tend to function under distinct processes. This hinders the central bank from managing as well as supporting the Islamic bank during the time of need (WDIBF, 2021).  This need to be addressed by the relevant management given that it impacts the functioning of the Islamic banks. 
	These banks as well do not have effective technology as well as media. With the highly growing digital world, individual now tend to perform every task through the internet. About each brand as well as organization has brought up a websites as well as applications for the users to buy, invest as well as conduct other operation. Islamic banks are now adapting the use of technology though much has to be carried out in this area. For them to effectively compete with other banks, these banks are required to adjust their systems as fast as they can. Similarly, with Islamic banking, the guidelines for the banking are identified by the sharia scholar and are conducted by the banks. Majority of the practices have not yet been modifies based on the needs of the clients. Due to the insufficient resources, and books about the laws of Islamic banking as well need to be revised. Scholars should carry out the revision based on the demands of the today’s economy. 
Conclusion
	In most case murabaha and bank loans are mostly confused by the non-experts with regard to Islamic economy system. This has resulted to increased debate mainly with the promoters of the Islamic financial system. The Islamic legal system tends to provide all elements associated with human activities for instance socio economic development. Murabaha tends to bring out the value of   time with money. This tends to be an economic paradigm which difference from interest base finance for instance loan in conventional practices. Thus Islamic banking an finance has been developing in order to give access to other choice of conventional system so as to meet the main aim of the shariah. There is a confusion with the use of murabaha since it is equal to the practice of interest by conventional banks. Banks should use murabaha though some effective conditions of shariah should be met.

	This discussion as fully evaluated the Islamic finance promoters based on murabaha. This form of Islamic banking tends to provide effective as well as an ethical environment for investment. The laws which are identified by sharia tend to have a single principal objective; protection as well as preservation of manhood. The principle is the basis of each rule of Islamic finance. However because of the insufficient resources and recognition, the model of Islamic banking requires much time as well as effort to get to be an effective model which can compete with the main global financial institutions. It is as well essential to understand that the Islamic banks are not only meant for the Muslims. Any person that desires to have transparent banking system with effective prices can depend on Islamic banking for the provision of sufficient services.
Recommendation
	Based on the bases of our comparative advantage associated with the real financial association, minimizing the speculation and majoring on the desires of mankind in general, the researchers tend to prioritize of the effective contemporary activities and identify the other way of doing things based on their benefits. The professionals should identify the techniques for enhancing money games without linkages on goods and services. The Islamic banks should as well develop a partnership plans with the manufacturer of some of goods mainly used by the banks’ clients. The banks tend to easily operate for instance items from their historical information. This technique can be more effective in case the Islamic banks can select a given sector as an area of specialization for their activities. 
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