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1. Should the fact that the type of housing in the neighborhood near the new venture was the same as the housing near the first be sufficient for Sue and Muriel to go ahead with the additional store? Why? 
Before you begin to look for a suitable place to locate your business, it is essential to have a reflection of what you have for the time being and what you aim to achieve in the future. Although coming up with such a clear picture may be tedious and time-consuming at the same time, it determines the future performance of your business. Many mistakes made during business establishment can be adjusted later; however, in most cases, a wrong location decision is impossible to correct. Therefore, it is essential to consider some critical factors before locating your business.  
In this case study, there are several factors that Sue and Muriel ought to consider before establishing an additional store. Still, the nature of housing in the neighborhood near the new venture is a core factor to consider due to the following reasons:
To begin with, the nature of housing in a business area determines the presence or absence of foot trafficking. Sue and Muriel should set up their additional store in the foot traffic area so that they can "harvest" many customers as possible. No one wants their business to be pushed away in a corner where customers will pass by without noticing their business. In addition, proper housing will enhance the accessibility of a new store. Well-designed streets will make it easy for customer's cars to enter and leave their parking, and as a result, this increases their sales.
It is better if you find a location that can accommodate your business once it grows. Eventually, you will have to add workforce, equipment, and supplies, so you will need a place that will fit these additions. It is best to stay where you initially put up your business to avoid confusion with your clients, suppliers, and potential customers who have heard of your services or products from others.
If the type of housing in a new area is similar to their first trading area, it means the area can accommodate their business in the future after growing. Once their business grows, they will have to hire more workforce and suppliers; thus, they will need an area with suitable housing to fit such additions. Furthermore, it is recommended to have a similar or uniform business set up to avoid confusing your customers, suppliers, and potential clients, especially those who have heard of your products or services (Gong et al., 2018).
2. What demographics should they consider before they expand their operation to the new location?
Besides, Sue and Muriel should consider demographic factors before expanding their operations to the new business area. They should put into account two significant angles. They should first know their potential customers and think about how they can access their new store (Gonzalez, 2019). This is important for retailers or service providers, and not for other trades. The demographic outline for their targeted customers will enable them to make this decision. 
3. What other types of consumer information should they seek before they make an ultimate decision? 
Furthermore, Sue and Muriel should assess the level of competition before opening their business. Their nearness to other competing stores may be crucial to their success. Stiff competition will cause a hindrance to their business. If there is a lot of competition, they should consider looking for better places.
Finally, they should consider the security of the new trading area. They should locate their business in areas with tight security, for instance, near a police station. In some cases, poor business location increases the chances of being attacked by thieves. It is rational to say that most people in business make their decisions based on intuition and customer information but been aware of crime chances in the business area you making allowance for a critical decision-making process. If Sue and Muriel get to know the risks of probable criminal activity, they will prepare by taking suitable precautions.
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