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[bookmark: _GoBack]Pre-reflective Thinking and Cognitive Dissonance
Pre-reflective thinking refers to the period in reflective judgment where a person uses observations or experience, evaluation, and authority figures to acquire knowledge. During this phase, any detailed data collected is perceived as unquestionable, and the information's reliability is trusted (Zahavi, 2018). Perfectly planned assumptions are used to resolve challenges in this period, and the effect of the solutions are well known.
The Pre-reflective thinking phase consists of three stages. The first stage contains people who view knowledge as definite and absolute, and no contrasting beliefs are witnessed. The second stage differs from the first one in that people understand that the availability of data is not instantaneous (Zahavi, 2018). In this stage, people acquire information from authority figures without the use of critical thinking. The third stage comprises both certain and uncertain data; hence the people in this stage relying on individual beliefs.
Cognitive dissonance refers to the state of having two contrasting and inconsistent thoughts. For instance, one may believe that supplements have adverse consequences, yet continue using them. Cognitive dissonance often involves contrasting behavior against an individual's beliefs and opinions (Andy, 2016). Individuals deal with dissonance in various conventional ways, including changing one's views and ideas to match their behavior, changing the behavior to match the opinion, including another belief that neutralizes the inconsistency, or reducing the importance of the contrasting thoughts.
From the video Persuasion Psychology: "Reactance" and Overcoming Resistance, people present different reactions on matters of compliance. This reactance is influenced by the environment provided by the person requesting submission. If a person feels that the freedom of choice is being taken away, chances are that compliance will not be resulted (Andy, 2016). For instance, stopping people from taking supplements may seem right, but the persuasion may cause them even to consume more. However, when people are provided with an option to say 'no,' chances are high that they will comply.


References
Andy, L. (2016). Cognitive Dissonance: A Crash Course: https://www.youtube.com/watch? v=9Y17YaZRRvY&feature=emb_logo
Andy, L. (2016). Persuasion Psychology: "Reactance" and Overcoming Resistance: https://www.youtube.com/watch?time_continue=2&v=RUw6BbGlAnM&feature=emb_logo.
Zahavi, D. (2018). Collective intentionality and plural pre-reflective self-awareness. Journal of Social Philosophy, 49(1), 61-75.





Running head: 


PRE


-


REFLECTIVE THINKING AND COGNITIVE DISSONANCE


 


 


       


  


1


 


 


 


 


 


 


 


 


 


 


Pre


-


reflective Thinking and Cognitive Dissonance


 


Student’s Name


 


Institution 


Affiliation


 


 


 


 


 


 


 


 


 


 


 




Running head:  PRE - REFLECTIVE THINKING AND COGNITIVE DISSONANCE                1                     Pre - reflective Thinking and Cognitive Dissonance   Student’s Name   Institution  Affiliation                      

