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Why Most Young Canadians Should Pursue a Sales Career
The reason I chose to discuss this article is to help me understand why young people of today are less interested in the sales job. There have been perceptions that for one to make a good salesperson, they must be a "born" sales professionals, which is not true from this article. The results of sales professionals can help companies they work for to grow, save huge amounts of money, and also operate efficiently. This is the very reason why most youngsters in Canada should recognize and take up this opportunity.
In today's world, why should all organizations invest in advertising and sales departments and personnel? How has the introduction of technology impacted advertising and sales? With a huge range of available tools to help sales professionals better understand the market, technology has played a huge role. Another question is, why is the advertising and sales profession flooded with women than men? The last question is why do people have a general perception that a career in sales doesn't pay as well as others?
By going through this article, it has changed my perception towards the sales profession. Anyone can join the sales profession (not just the selected few) as long as they have the passion and the drive. According to statistics in Canada, many organizations are keen to recruit and train sales professionals. These organizations believe that their future lies squarely on how best they present themselves to the outside world. The profession is described as somewhat emotional. As a sales professional, one convinces clients to buy items they might want and not products they need. Sales professionals should view themselves as problem solvers. I previously thought sales profession doesn’t really require problem solving skills, but only selling skills. To be able to convince a big corporate to buy something, a sales professional should sell the solution to an already existing problem. The product or service should either make the company money or make it more efficient, which will bring in money in the end. Sales professionals can also make their jobs much easier and interesting by embracing the right technology which helps them remember the discussions they have had with clients and act on them effectively. 
These are the reasons why the salesforce in Canada recently held a competition dubbed the "Great Canadian Sales Competition", whose prime purpose was to motivate college students to be more innovative. Organizations in Canada are therefore encouraged to invest in future generations and coach them on how they can make a difference in organizations.
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