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This sales presentation is being done at the office of the Head of Acquisition and Procurement of BestBuy Company. 
I work with Tile Company and today am selling the Smart Adapter. 
Script
Seller: Hello Willis, my name is Starlin Moses and I am a sales representative with Tile Company. How are you doing today?
Buyer: Hello Starlin, I am well. Busy as usual. I am just getting settled for the day.
Seller: I’m fine thank you. I can see the store is already busy, seems business is good.
Buyer: So far so good, we have been having new customers coming in after introducing new products.
Seller: That is good news. Hope I have not caught you at a bad time. I would like to borrow a few minutes from you busy schedule. 
Buyer: It’s okay Starlin, how can I help you?
Seller: Thank you. Today I am making each of our clients happy, you included.
Buyer: Wow! Make me happy!
Seller: I want to introduce you to a smart device that my company, Tile Company, is selling, which I would like to sell to your reputable company BestBuy.
Buyer: Interesting. Tell me more.
Seller: The Smart Adapter, is a device that allows users to connect to and control their products from anywhere through a mobile application on their cell phones. This product is undoubtedly going to attract more customers to your platform and increase your revenues
Buyer: How does it work and how will BestBuy benefit from it?
[bookmark: _GoBack]Seller: Do not worry, with just a few minutes, I can demonstrate to you how the device works. BestBuy will benefit by having even more customers which means more profit. 
Seller: No, thank you. As I prepare the setup, I would like to know if you currently have such a device in your catalogue. Situation
Buyer: We honestly don’t have such a device in our catalogue.
Seller: Okay, and have you received enquiries from clients looking for such a device? Problem
Buyer: Yes. In the last few months I have received information from my team on enquiries about such a device.
Seller: Okay. And would you say that meeting these customer requests has been a challenge? Implication
Buyer: That is very true Starlin.
Seller: The setup is complete. I will put my bag in the next room with a Smart Adapter attached to it, and then I can demonstrate how it works.
Buyer: Okay. Go ahead. I really want to see how this works
Seller: As you can see from my app, it shows it is connected to a Smart Adapter named my “My bag”. I will now select “My bag” on the app and then click on search. 
Buyer: I can see it is now searching
Seller: Yes, it then starts beeping and shows a compass that directs us to the bag location. We can move around so you can see this clearly. Once it is at least a meter from the item we are looking for, the beeping sound will increase in intensity.
Buyer: I see, it directs us to exactly where the bag is. 
Seller. Yes. Do you now agree that this is a good product? 
Buyer: I agree Starlin.
Seller: Plus the beauty with this technology is that unlike other devices in the market, our Smart Adapter has many additional features like App for Android and Apple store. Am sure these additional features will excite your customers. Situation
Buyer: Okay. Now to the big question, how much will the device and the application cost?
Seller: Well, the price is dependent on the number of devices you decide to buy. However, for now, Tile Company is in the process increase brand recognition internationally at that is why we thought that BestBuy is the best company to push the brand.
Buyer: Okay. I am sure that our customers will like the device but am not willing to commit a lot of money on it for now. 
Seller: Great. Do you agree that this device will attract more customers to your platform? Trial close
Buyer: Totally. 
Seller: I understand that you may have budgetary issues. I can organize to have a few pieces delivered on credit, and then you can post it on your platform. Depending on the customer feedback, we can find a way forward.
Buyer: That will be great. 
Seller: Thank you very much Mr. Willis, and thanks for your time. Have a good day. 


