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Reaction Paper On Amy Cuddy's Ted Talk
Individual's self-esteem is measure by courage during communication. In the Ted talk, Cuddy begins by asking her audience to change their postures. Ideally, people adjust their posture depending on the situation or event at hand. Essentially, the first impression on an individual can be judged through body language. Cuddy provides many scenarios where people use their body language to portray different meanings. First, she displays a clip of a former US president and Prime Minister walking into an office. At the entrees, Obama greets the security officer while the Prime Minister extends his hand but fails to shake the soldier's hand, leaving him smiling. Notably, this expression caught the eyes of people, as it was not expected of him.  Secondly, she asserts that human beings respond similarly to animals depending on the situation. As such, people may use high or low posture in different events. For example, when one wins a race or meets an expectation in a competition, they usually celebrate by lifting their hands other than shouting. Conversely, people wrap their hands to show disappointment. Moreover, she gives the example of various postures people take in an interview by recruits or speaking to a senior person. 
How one used the body posture signifies a lot. For example, Cuddy states that by watching a video clip without audio of physician-patient interaction. One would be able to predict their relationship and whether the physician will provide effective treatment. Similarly, she affirms that the first few seconds of a political candidate through posture in the debate podium depicts the chances of winning the senatorial or governor seat in the US election. Notably, studies indicate that women are chronically less powerful than men. For example, in-classroom, most men participate in answering the question.
Consequently, better results have been registered by men than women, as stated by Cuddy during her MBA lectures. Furthermore, most high-ranking positions, especially in government, are occupied by men despite women having similar qualifications.  Therefore, it is recommendable for people to fake it till they make or become what they need in life irrespective of the challenges. 
The Ted talk has several merits, which are valid in many cases. For example, most students fail in colleges not because they are not brilliant but due to fear of facing challenges. Notably, if she had not faced her fear of chasing her dream, she could not have made it to speak to a large forum when her IQ level dropped after a fatal accident. Besides, academic performance dropped by a high margin despite being reorganized as an intelligent student. Nevertheless, she faked it till she made it through encouragement.
Similarly, she cheered a colleague that had lost hope who later became better in her areas of specialization. To gain courage, Cuddy suggests that one should emulate the traits of influential people with high testosterone levels and low cortisol. Essentially, everything begins with our body which changes our mind. Resultantly, the mind responds to the body and changes an individual behavior that later transforms the general outcome of what we do.
Generally, the Ted talk by Cuddy relates to what I have learned on self-esteem in numerous ways. For instance, with high power self-esteem, one can face challenges and be hired in high-ranking offices irrespective of their qualification. Secondly, most athletes have maintained or performed better subject to self-esteem despite having the best in the same field. Thirdly, through self-esteem, one can address many audiences without fear, as seen in most political rallies. Cuddy also affirms this by addressing many audiences from 20 people in twenty minutes, as stated during her speech.  Therefore, I would recommend this Ted talk to everyone facing the challenge of fair. It showcases numerous examples of how one can face fear by faking it till they become what they want in life. Students can apply this principle to perform exemplary in class, while job seekers may employ it during an interview to be hired.


















Work Cited
[bookmark: _GoBack]Cuddy, Amy. "Your Body Language May Shape Who You Are." TED: Ideas worth Spreading, 2012. www.ted.com/talks/amy_cuddy_your_body_language_may_shape_who_you_are?utm_source=tedcomshare&utm_medium=email&utm_campaign=tedspread. Accessed 2 June 2021. 

