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The Franklin Effect Experiment
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The Franklin Effect Experiment
I approached my rich uncle, with whom we have not been on good terms, and borrowed one of his cars, citing the very reason I was sure would make him soften – that I had an important business meeting and that I needed to impress my acquaintances. Although I pleaded with him for longer than I could bear, he eventually gave me the keys to his least favorite car. It was a Bentley. I promised to return it as soon as my meeting was over and drove off as carefully as I could. The evening of the following day, which had been “the meeting day,” I returned the car. Actually, I did have a meeting with one of my father’s friends while driving the borrowed car.
[bookmark: _GoBack]While returning the car, I made sure it was as clean as when I borrowed it and double-checked to ensure no damages had been made, not even simple alterations. I parked it in its usual parking space and entered my uncle’s house to give back the keys. I brought with me a bottle of wine. I conveyed my gratitude, telling him how satisfactory the car had made me feel at the meeting. Actually, at the meeting, I had felt important. I insisted that I couldn’t thank him enough and that he would do me a great favor if he accepted the little gift I had brought him. He accepted the wine, and I left, still showing him how happy I was for having driven his Bentley. Later, he called me to his house and told me that he had not drunk the wine yet, that he would love to share it with me. I think when I requested the favor, however hard it had been at first, it was the beginning of my friendship with my uncle (Aronson et al., 2020).
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