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Tax Planning Proposal.
The client is scared of what will happen to his assets after he is dead. In this case, the client had created a partnership with his daughter. He has then begun to plan for his benefits now that he can control where money is being used and where it is not. According to Chamberlain (2021), establishing a trust fund, gifts, and will is how the family will benefit from the business. Additionally, his assets will be secured when he dies, and his family too since he will save some money from tax reliefs.
Strategic Plan
The client will be advantaged when he is conversant with the tax codes; in that way, he will be responsible for what needs to happen to his or the estate. He must document what will happen when he dies and who will initiate the process. As such, the person should follow the will. 
A deductible tax of an estate is reduced by any credits endorsed on the dutiable estate. The client’s sum amounts in the land and other investments cannot be included in the income and has to be shared with the family. The asset will be received as a gift if given as a gift; however, it will be taxed if the gift generates income later like dividends, interests, or rent. The revenue from the assets offered to credited, distributed, or paid trust is taxed as income. The purpose of the client is to ensure that his daughter becomes active in businesses (Cardella, 2020).
Estate Planning Strategies
The client has the chance to plan right now while he is alive. To begin with, he can start by moving his assets of riches before his death. In protecting his asset from taxation, he can start by giving gifts since the estate and national gift taxes are at the lead with 40%. In addition, all family members have a collective lifetime exception before any gift is due. This means that a person can escape gift tax by giving away $5.45 Million in their lifespan and $15 000 commission yearly on any medical or educational outflows. 
Best Course of Actions
1. Gift to the daughter or transfer the Assets
If the client wants to leave or sell his corporate, he should consult a specialist to discuss tax policies. In addition, he must strategize to give the corporate to the daughter as a gift. The donations are made so that they will be tax elusive, and thus the daughter will receive the gift of the business. Therefore, the grant will go to the estate of the daughter and not the client. Consequently, if the client delays the gift to the point of his death, they might be subject to the estate tax because they have gained worth. 
2. To sell the business
In case the client decides to sell his possession, the taxes on the products will depend on the business structure. The owners of a business like a sole proprietorship, limited liability companies, and partnerships enjoy negotiating the business's sale. The client is taxed close to that of a partnership, but he is an S corporation compared to C corporations to avoid dual taxation. He will avoid double taxation if the organization is an S business (Lordkipanidze, 2019). 
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