	

	
	
	
	
	

	
	
	PREPARE A SALES PITCH USING THE FOLLOWING POINTS

	
	

	
	
	
	
	

	

	1- Think about the product that you want to sell


The  product will vegetables 


	2- THINK ABOUT YOUR TARGETED BUYER

The target buyers will be schools, hospitals, and households 

	3- Identify the benefits your products offer

SOURCE OF FOOD 
OFFERS PROTECTION TO THE BODY IN TERMS OF IMMUNITY 
SOURCE OF ROUGHAGES
SOURCE OF DIATARY FIBERS IN THE BODY 
OFFERS NUTRIENTS TO THE BODY
	4- CREATE A LIST OF PAIN POINTS RESOLVED
hunger would have been resolved 
Healthy body conditions 
Resistance to some sickness
Contispention   will have resolved due to dietary fibers

	5- Develop good probing sales questions.


do you  suffer from diseaese attack easly?
are you suffering from  nutrient deficiency 
are you aving difficlts  in terms of skin and general healthy issues





	6- CONCLUSION
1. Who am  
2. What am I doing?  product 
3. How can I help you? 
· What are the Benefits?
· How can I meet your needs?
· What value I can add to you and your Organization? 
· What are the solutions to your problems?
Am marina selling our company product which is vegetable , it has the following benefit : it provide the nutrient ion ,source of food , improves body immunity , can you have look if it  and how can we do to improve our product quality. What do you think are the solution the challenges you have stated about our product
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