Reading - From Weiss, Chapter 13: “How Interests and Creativity Overcame a Negotiation Gap”
Program on Negotiation “How to find the ZOPA in Business Negotiations.”  https://www.pon.harvard.edu/daily/business-negotiations/how-to-find-the-zopa-in-business-negotiations/

Week 7 -- Discussion question # 2
In this case you read about a creative clawback provision that helped to bridge the gap.  Can you think of a similar example of a creative solution from one of your own negotiations?


Week 7 -- Discussion question # 3
According to the article from the Program on Negotiation, what did you learn about how to find the ZOPA?  Try to apply it to an example that is either from your own experience or one in the public realm.   

Student reflection paper: 1-2 pages on the case and your own lessons you drew


Replies wil follow
